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RECORD ORDER IN AUSTRALIA
Clarke Energy Australia recently
completed the commissioning of their
largest installation to date, a 33MW coal
seam methane power plant in Queensland.
In total 11 x J620 3MW GE Energy

Jenbacher gas engines were installed, each
one within a purpose designed enclosure.
This order is an important milestone in
Clarke Energy’s worldwide development,
further details on page 4.

CLARKE TELECOM ACQUIRE
INFRATEC

The Board of Directors is pleased to
announce that the Clarke Group has
acquired the shares of Infratec as part
of the ongoing development of Clarke
Telecom. We are all looking forward to the
challenge of integrating the businesses
and the new enlarged Clarke Telecom
will be in a strong position to supply all
aspects of infrastructure to mobile phone
operators from site acquisition, design
and build to rigging, commissioning,
metering, optimising, power provisioning
and site maintenance.

JIM CLARKE AND NIGEL NEWTON SHAKE
HANDS AFTER A RECENT MEETING

WELCOME TO THE CLARKE
GROUP NEWSLETTER FOR 2007

JIM CLARKE - CHAIRMAN/CEO, CLARKE GROUP

Welcome to the Clarke Group newsletter
for 2007. We have seen many changes since
our early days of establishment in the late
1980s. In these days the business was a
supplier of diesel engine spares, operating
out of a Portakabin and garage in Aintree.

The formation and development of our
Service Department saw us grow from a few
hundred thousand pounds turnover parts
business in 1990 to £3 or £4 million in parts
and service by 1993, with a growing
reputation for quality and commitment in the
UK and around the world.

In 1994, establishment of our UK
Distributorship for Jenbacher, the Austrian
Gas Engine Company recognised as the world
technology leader, gave us an excellent
opportunity to grow and by 1999 our sales
exceeded £45 million.

UK market leadership had been
established by 1997 and has been
maintained ever since. The growth of the
business was also assisted by our
distributorship for Haase gas systems, flares
and water treatment systems, again with
Haase being a leading technology developer.

Then came the establishment and
development of our overseas companies in
Australia, New Zealand, Nigeria, France,
India and most recently Ireland, each one of
which has the Distributorship for Jenbacher
and Haase, allowing us to follow the
successful UK business model.

Alongside our Green Energy Business, we
have been quietly building our telecom
business, Clarke Telecom. Our latest success
story in telecom is the recent acquisition of
the highly successful Buxton Group, whose
Infratec name is known and respected
throughout the telecoms industry and
whose reputation, professionalism and
quality will fit well with the ethos of the
Clarke Group.

The mainstay of the success of our
business is our people, the Clarke Team. We
are privileged to have the energy and loyalty
of the best people at all levels that the
industries in which we operate have to offer.
Our thanks and appreciation goes to each
one and their family. We enjoy a reputation
that we believe to be second to none and
this is only possible with the best people on
board. We have never left a customer with an
unresolved problem and consequently our
full customer list is also our reference list,
worldwide. This year will see the Clarke
Group achieve sales of around £120 million
and employing over 600 people in 7
countries.

In the following pages, our directors give
some more details on their areas of
responsibility. | hope you will find their
stories interesting.

Production of electricity efficiently from
CHP, embedded generation, landfill gas,
sewage gas, waste gasses from industry,
and biogas as well as natural gas is the
business of our Energy Division and we are
proud of our reputation, our staff and our
customers.

Our Telecom Division supplies all aspects
of infrastructure to mobile operators from
site acquisition, design and build to
rigging, commissioning, optimising, power
provisioning and site maintenance.

| hope you will take a few minutes to
catch up on the activities and development
of the Clarke Group. Do let us know if we can
help you in any way. And feel free to come up
and see us some timel!

Yours as aye,
Jim Clarke,
Clarke Group Chairman-CEO















CASE STUDY - SURYA
ROSHNI LIMITED

Surya Roshni is India’s second largest
manufacturer of lighting products. It
exports it's lighting products to 48
countries across the globe. The lighting
factory was set up in 1992. Surya Roshni
is the only lighting company with
100% backward integration whereby
it manufactures all its components.

Jenbacher power plant: Surya Roshni
has two separate gas based power plants
operating at Malanpur (Madhya Pradesh),
1.8 MW (1 x Jenbacher 612) plant for
lighting division and 1 MW (1 x Jenbacher
320) plant for component division. Both the
plants were commissioned in Sept. 2006.

CASE STUDY - HINDUSTHAN
NATIONAL GLASS

Hindusthan manufacture glass bottles
for pharmaceuticals, beverages, process
food, cosmetics and liquor sector.

HNGIL is the market leader assuming
70% of the domestic market.

Jenbacher power plant: First order for 2
MW plant was placed on Feb. 2006. After
successful commissioning of the first set,
there were repeat orders for one unit of 2.4
MW (1 x Jenbacher 616) placed in Sept.
2006 and 2 units of 3 MW (2 x Jenbacher
620) placed in Oct. 2006.

For Clarke Energy India, this is the single
largest installation with more than 10 MW
installed capacity.

Clarke Energy currently has over 35% of
the Indian gas engine market.

THE LATEST NEWS FROM INDIA

ANAND BHISHIKAR - CLARKE ENERGY INDIA MD

Hello from India - second fastest growing
economy in the world! | am Anand Bhishikar,
MD of Clarke Energy India. We have offices in
Pune, New Delhi and Vadodara and we now
employ 101 people, an increase of 200%
since Clarke took the company over in 2003.

The Indian economy has attracted global
attention because of its rapid growth and
better power supply is crucial for India's
development. National power generation
capacity is falling short and as a result
captive (private) power generation has
become more and more popular.

The State of Gujarat which has a very
strong gas distribution network is making
gas available to new industrial estates,
substantially enhancing the potential for
captive power plants. We have good
reference sites in the entire cross section of
the industry in Gujarat including glass,
textile, chemical and pharmaceuticals.

In the northern part of the country gas
pipelines are being laid around the national
capital New Delhi to make gas available by
the 1st quarter of 2008. The infrastructure
market is witnessing hectic activity there
with many IT parks and shopping complexes
being built. Our office in New Delhi is
offering CHP solutions to the market.

The non natural gas application also
provides a great potential. In rural India there
is little or no electricity. Rural electrification
schemes based on digestion of energy crops
to produce methane for the generation of
electricity with gas engines are being
developed now and will come to fruition in
the next few years. Haase anaerobic
digestion plant and Jenbacher engines are
ideal for these schemes and the potential
is enormous.

Waste to energy projects also offer
interesting potential. Waste treatment is a
massive problem in India and some local
authorities are looking towards modern
waste treatment plant, ie Haase MBT, to get
away from rubbish dumps.

BETTER POWER SUPPLY IS
CRUCIAL FOR DEVELOPMENT

The much discussed gas infrastructure is
slowly coming into place and with the rapid
progress of Reliance East West pipeline
project, gas availability in the near future
seems to be more of a reality than a
pipedream. Clarke Energy India and
Jenbacher are going to contribute their share
to this prestigious project by setting up 30
gensets at 10 compressor stations over the
140km length of the pipeline.

CLARKE ENERGY INDIA, PUNE

Coal seam methane is another possible
source of electricity for power hungry India
and plans are being made for the
development of these schemes. Arrow
Energy, our main coal seam methane
application customer in Australia, is actively
looking to develop schemes in India.

Anand Bhishikar, Managing Director
Clarke Energy India



EXCITING TIMES FOR CLARKE TELECOM

-

JAMIE CLARKE GROUP BUSINESS DEVELOPMENT DIRECTOR

| am Jamie Clarke, Group Business
Development Director and member of the
main board. My main area of responsibility
is the growth and development of our
telecom division.

Also in 2005 Clarke Rigging was
established. This department of Clarke
Telecom was set up to compliment the
construction division and quickly established
itself on top of industry performance
tables. Offering a suite of services
including surveys, rigging installation,
commissioning / de-commissioning,
inspections and microwave links, Clarke
Rigging directly employs all of our highly
trained and experienced installers.

Clarke Telecoms recent acquisition of
Infratec took many within the industry by
surprise. As competitors we always had a
great deal of mutual respect as we
recognised each other as dynamic companies
going in similar directions. By bringing the
companies together we are proud to have
created the leading telecom infrastructure
delivery company in the UK.

| would like to welcome Nigel Newton,
Gavin Wild and Tony Byrnes to the Clarke
Telecom Board. We look forward to the
challenge of integrating the businesses and
to working with them and their teams.

TO CONSTANTLY ACHIEVE A
UNIQUE LEVEL OF SERVICE

Clarke Telecom was founded in late 2000
to deliver quality products and services to
the UK cellular network operators. Focussing
on the power management niche, in which
Clarke Telecom carved its reputation, the
company saw significant organic growth in
the early years but we always recognised
the need to widen the scope of our offering
in order to exploit the opportunities the
market had to offer.

NIGEL NEWTON AND NEIL PERRINS

2005 brought the acquisition of
leading telecom construction contractor
“NP contracts” who had been the best
performing contractor for network operator
“3” for the previous four years. This
achievement has continued as Clarke
Telecom and NP (Neil “Reggie” Perrins) still
heads up the business with his commitment
to quality and delivery.

The Clarke Group ethos has always been
to be the best at what we do. The services
now on offer under the Clarke Telecom
banner are unsurpassed within the industry
and a firm statement of our intent to succeed
in this market. Unusually for the telecom
industry our complete range of services are
provided by in-house resource giving us the
control to constantly achieve a unique level
of service.

The range of services Clarke Telecom can
now provide extends to; site acquisition,
design, planning, construction, rigging, IC&I,
power management and site maintenance.

The new-look Clarke Telecom directly
employs over 250 people in our efforts to
satisfy our expanding customer list that
includes 02, 3, Ericsson, Vodafone, T-Mobile,
Orange and BT.

The story of growth over a short period is
one which we are very proud and the future
looks particularly exciting for Clarke
Telecom.

Jamie Clarke, Group Business
Development Director

CASE STUDY - COVERT
ANTENNAE INSTALLATION
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Walford and Shropshire College’s design
brief was to install antennae on to the roof
of the faculty, without impacting upon the
buildings aesthetic design. Our engineers
designed a solution to hide the antennae
within the flagpoles, and to match the
cladding to the buildings existing exterior.
Working out of college hours to minimise
disruption and with difficult roof access the
project was completed on time, to budget
and to the satisfaction from everyone at
the college and surrounding areas.

CASE STUDY - ST GUYS
HOSPITAL MICROWAVE LINK

A high profile contract undertaken by
Clarke Telecom Rigging recently took us to
St Guys Hospital in the centre of London.
Due to a cabin upgrade the installation
required the re-cabling of 18 microwave
links into the new equipment room, and the
running of a further 30 baseband cables to
allow future expansion. In addition to the
microwave cabling work Clarke Telecom
installed an in-building wireless system to
allow maintenance engineers to have full
network coverage whilst on site.

HELPING BT GO WIRELESS

For more than 2 years, we have been
working with BT to develop and implement
their new wireless networks. These
‘Wireless Cities’ provide continuous street-
level WiFi coverage, plus carry CCTV
systems, traffic management data, etc.
using antennas mounted on lampposts.
We also undertake the RF network
planning, antenna point design and
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SEA, SUN AND.... RUN!

At the end of 2006 the international
classic run Marseille Cassis took place.
The weekend was an opportunity to
spend a wonderfully sunny day amidst
the beautiful landscape in the Marseille
area. In the crowd of 12,500 eager
participants, 10 runners were well known
to many within Clarke Energy. They
belonged to the “Clarke Jenbacher” team:
Willy Bergman, Oliver Artner, Thomas
Achrainer and Martin Schneider from
Jenbacher,

Isabelle Fournier, Olivier Garcia, Julien
Deseille, Philippe Gensollen, Michel Susini
and Didier Lartigue from Clarke Energy
France.

All sped down the 20.3 kilometres
without injury!

Individual times were from 1 hour 35
minutes to 2 hour 10 minutes, the French-
Austrian team showed that ‘performance’ is
a word that runs throughout the “Clarke-
Jenbacher” world. The final position of the
team was 68 of 109. Next target for
competitors (including the Clarke UK team)
is “Achensee lake run” on 2nd September
2007 and some people are thinking about
revenge.
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The Clarke Group - Head Office
Power House

Senator Point

South Boundary Road
Knowsley Industrial Park
Liverpool L33 7RR

England

Tel: +44 (0)151 546 4446
Fax: +44 (0)151 546 4447
www.clarke-group.com

If you have any news, articles or
questions please send an email to
pr@clarke-energy.com
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INSIDE THE CLARKE GROUP

The Clarke Group has achieved significant
turnover growth since establishment in the
late 80's. With the recent expansion of Clarke
Telecom and the introduction of a number of
new companies the turnover for 2007 will
exceed £100m for the first time in the
Group’s history.

2007 has been already been a busy year
for all and a number of new companies have
joined the Clarke Group. Brief details can be
found below of who's new and what they do,
and we hope to feature them in detail in
future editions of the newsletter.
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Recovery International Institute & BS25999.
* BIA & Risk Management
e Facilitation, Training & Awareness
¢ Plan Development
e Exercise & Testing
* Audit & Review

PARAGON PROJECTS
This construction company undertakes
building renovation, office refurbishment and
property development. It recently won a
tender to purchase and redevelop a plot of 3
existing buildings into 2 apartment blocks
and 41 new houses.
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ENCOMPASS

This is a new start business
specialising in Health, Safety and
Environmental consultancy.

CAVITY ACCESS LIMITED
This company manufactures and
distributes the Cavity Master, a
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DTEC have over 25 years experience in
electrical contracting on various construction
projects and ongoing maintenance contracts,
plus over 15 years specialist experience in
electrical installation of telecommunications
installations.

DISASTERCOM

Disastercom provide tailored Business
Continuity Management solutions following
the guiding principals of the Disaster

specialist precision-engineered solid
board cutting tool manufactured
from high quality materials. The
Cavity Master enables tradesmen to easily
access utilities through chipboard, flooring
and plasterboard. There are patents granted
for both the UK and the USA. Once we have
established a solid track record in the UK we
will take the product to the USA market.
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